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Item 7.01 Regulation FD Disclosure.

Attached hereto as Exhibit 99.1 is a press release of Colfax Corporation (the “Company”) announcing updated annual guidance for 2011. Attached hereto as
Exhibit 99.2 and incorporated herein by reference are slides to be used by the Company for investor presentations.

Item 9.01 Financial Statements and Exhibits.
(d) Exhibits
99.1 Colfax Corporation press release dated June 1, 2011, announcing updated annual guidance for 2011

99.2 Colfax Corporation investor presentation slides
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Colfax Raises 2011 Guidance

FULTON, Md., June 1, 2011 /PRNewswire/ -- Colfax Corporation (NYSE: CFX), a global leader in fluid-handling solutions for critical applications,
announced today that it has raised its guidance for 2011, and will be presenting the revised outlook at KeyBanc Capital Market's Industrial, Automotive and
Transportation Conference in Boston, on June 1st. The presentation slides can be accessed via Colfax's website at www.colfaxcorp.com under the "Investors"
section.

Clay Kiefaber, President and Chief Executive Officer, stated, "Given our stronger than expected results for the first quarter of 2011, our acquisition of Rosscor
Holding B.V. and current market conditions, we are pleased to announce that we have re-evaluated our outlook for 2011 and are raising our guidance. We
now expect organic sales growth for full year 2011 of 6% to 8% in comparison to 2010, up from our previous guidance of 2% to 4%. Additionally, we
anticipate adjusted net income per share to be within the range of $1.12 to $1.22 for full year 2011 compared to our previous expectation of $1.00 to $1.10."
Non-GAAP Financial Measures

Organic sales growth and adjusted net income per share are non-GAAP financial measures. Adjusted net income per share excludes asbestos liability and
defense costs (income) and asbestos coverage litigation expenses, and restructuring and other related charges to the extent they impact the periods presented
and assume income taxes at an effective tax rate of 32%. Organic sales growth excludes the impact of acquisitions and foreign exchange rate fluctuations.
These non-GAAP financial measures assist Colfax in comparing its operating performance on a consistent basis because, among other things, they remove
the impact of legacy asbestos issues and items outside the control of its operating management team. Non-GAAP financial measures should not be considered
in isolation from, or as a substitute for, financial information calculated in accordance with GAAP. Investors are encouraged to review the reconciliation of
these non-GAAP measures to their most directly comparable GAAP financial measures. A reconciliation of adjusted net income per share is provided in the
financial table in this press release.

ABOUT COLFAX CORPORATION - Colfax Corporation is a global leader in critical fluid-handling products and technologies. Through its global
operating subsidiaries, Colfax manufactures positive displacement industrial pumps and valves used in oil & gas, power generation, commercial marine,
defense and general industrial markets. Colfax's operating subsidiaries supply products under the well-known brands Allweiler, Baric, Fairmount Automation,
Houttuin, Imo, LSC, Portland Valve, Tushaco, Warren and Zenith. Colfax is traded on the NYSE under the ticker 2011CFX.2011 Additional information
about Colfax is available at www.colfaxcorp.com.

CAUTIONARY NOTE CONCERNING FORWARD LOOKING STATEMENTS:

This press release may contain forward-looking statements, including forward-looking statements within the meaning of the U.S. Private Securities Litigation
Reform Act of 1995. Such forward-looking statements include, but are not limited to, statements concerning Colfax's expectations regarding organic sales
growth, adjusted earnings per share, plans, objectives, expectations and intentions and other statements that are not historical or current facts. Forward-
looking statements are based on Colfax's current expectations and involve risks and uncertainties that could cause actual results to differ materially from those
expressed or implied in such forward-looking statements. Factors that could cause Colfax's results to differ materially from current expectations include, but
are not limited to factors detailed in Colfax's reports filed with the U.S. Securities and Exchange Commission as well as its Annual Report on Form 10-K
under the caption "Risk Factors". In addition, these statements are based on a number of assumptions that are subject to change. This press release speaks
only as of this date. Colfax disclaims any duty to update the information herein.




The term "Colfax" in reference to the activities described in this press release may mean one or more of Colfax's global operating subsidiaries and/or their
internal business divisions and does not necessarily indicate activities engaged in by Colfax Corporation.

Colfax Corporation
Reconciliation of GAAP to Non-GAAP Financial Measures

(Unaudited)
EPS Range

Projected net income per share — fully diluted $ 086 $ 0.96
Restructuring and other related charges 0.06 0.06
Asbestos coverage litigation 0.12 0.12
Asbestos liability and defense costs 0.08 0.08
Projected adjusted net income per share — fully

diluted $ 112 $ 1.22

CONTACT: INVESTOR CONTACT: Scott Brannan, +1-301-323-9005, scott.brannan@colfaxcorp.com






FAILURE IS NOT AN OPTION.

THREE GORGES DAM




A SOLID FOUNDATION IS CRUCIAL




BUILDING A FOUNDATION
FOR PROFITABLE GROWTH




TODAY’S FOCUS

BUILDING A FOUNDATION FOR PROFITABLE GROWTH

* Uniqueness

» Competitive Strategy
+ Financial Momentum
+ The Model




Building A Strong Foundation For Profitable Growth

UNIQUENESS

The best team wins.

Customers talk, we listen.

Continuous improvement is our way of life.
Leading edge innovation defines our future.

We compete for shareholders based on our performance.




SPECIALTY FLUID HANDLING




APPLICATION EXPERTISE

PRODUCT
BREADTH




CUSTOMER DIVERSITY

BLUE CHIP CUSTOMERS

Ex¢onMobil
Chevron

o
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GEOGRAPHIC DIVERSITY

® Canada

@ United States
Cortral & South America

@ Midde Fast & Afica

@ Acia & Ausrdin

@ Eucpe




END-MARKET DIVERSITY




GLOBAL REACH




FORMULA FOR GROWTH

ORGANIC ACQUISITIONS

ENABLERS

FOR GROWTH




COLFAX BUSINESS SYSTEM

PEOPLE, PLANNING, PROCESS
AND PERFORMANCE PoINT-0F-PACT
ACTION PLANS
EXECUTE A

LUNIFIED POLICY
DEPLOYMENT

DRIVE
IMMERSION

THINK AND ACT
BREAKTHROUGH

ALIGN WITH
THE CUSTOMER
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COMMITMENT TO MULTI-PLATFORM BUSINESS

TOMORROW Linked to strong secular trends




Building A Strong Foundation For Profitable Growth

COMPETITI

STRATEGY

The best team wins.

Customers talk, we listen.
Continuous improvement is our way of life.
Leading edge innovation defines our future.

We compete for shareholders based on our performance.




STRATEGIC POSITIONING

Unique Value % Different Set
Propositions of Activities




BREAKTHROUGH IMPROVEMENT PRIORITIES

. Globalize and rationalize

. Streamline customer service processes

. Implement demand pull and process flow

. Accelerate growth in systems and services
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OIL AND GAS MARKET

MARKET
*  Long-term demand for oll projected to increase
*  Increased proportion of heavy oil
= Increased quote and book activity

CRITICAL APPLICATIONS
Grude oil gathering, slorage and transport
= Rotating equipment lubrication
Lutba ofl purificstion

Muiltiphase and gas compression
OUR STRATEGY

= Grow heavy crude tranefer and storage

=  Expand SMART solutions

=  Provide lowest total cost of ownerzhip soluions
= Expand |ubrication services and systems

= Sall muttiphese and gas compression solutions




COMMERCIAL MARINE

MARKET
Long-term Increass in glabal trade
«  Aging Meet and incroased amvironmenta regulations
=  Approximatety 8,600 ships on order
Market slowly stabilizing

CRITICAL APPLICATIONS
Fusal il tremsfer
«  Engine lubrication
Water and wastewater handling

OUR STRATEGY
= [mpreve OTD and responsiveness bo best-al-class
Grow aftermarket sales and sanvica

= (Capitslize om growth in instalfed bass

= Focus on opportunities related to changing
ermvironmental regulations
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DEFENSE

MARKET
+  Program dependast
= Focus onautomation
= Modernization and expanzion of ROW navies

CRITICAL APPLICATIONS
= Fusel ol transfer

«  Oil trarseport

= Water and wastewater handling
»  Fire suppression

OUR STRATEGY
= Leverage SMART technology
= Expand service notwork

= Support axpansion of flests outside of 1LS.
Inchuding Eurcpe end India

= Sall aftermarkel
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POWER GENERATION

MARKET

= Worlkdwide demand for slectricity expected
T doubbe by 2030

= Majority of qrowth in @sveloping countriss
CRITICAL APPLICATIONS

= [Fued wnloading, transfer, burner aed injection

= [Fntating equipment |ubrication

+  Hydroslectnic hydraulics
OUR STRATEGY

= firw Ching, india and Middie East

= Sall Systems
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GENERAL INDUSTRIAL
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Building A Strong Foundation For Profitable Growth *

FINANCIAL ¥

MOMENTUM

The best team wins.

Customers talk, we listen.

Continuous improvement is our way of life.
Leading edge innovation defines our future.

We compete for shareholders based on our performance.




FINANCIAL PERSPECTIVE

$10 Million in 2011 matores in 2013
= Cash=$45 Million
= 5118 Million available on revalver

Improved o Profitable
Working Capital Growth

ACQUISITION
INVESTMENT

Fi-]




RECENT PERFORMANCE

REVENUE
== — — = $200.0M
o At = ==
Existing Businesses 17.6%
Acquisitions 13.3% o §150.0M
FX Translation 1.3%
Total Growth R2.2%
$100.0M
Noe:
Dolkars in millons
— $50.0M
32.2% a1 2010
Growth

=
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RECENT PERFORMANCE

ADJUSTED OPERATING INCOME"

% Margin
ai 2010 B9
a1 2011 105%

Hote:
Dolkars in millans.

57.5%
Increase <

1) Rafier b Appendix far Mor-GAAP
resoncikalion and fsatnate.
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RECENT PERFORMANCE

ORDERS

o 211 — = o

Existing Busineszes 2%

Acquisitions 9.3%
FX Transkation 0.9%
Total Growrh 12.8%
gl;l'ht:nin millians
32.9%
@_.__
Growth

=7
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RECENT PERFORMANCE

BACKLDG
N N _— = 5400M
$300M
300 § I
il o - F200M
$100M
o1 08 ' '
02908 03'08 p[4'o8 g9 02'09  Q3'09 p4m 0110 o2 g3 0410 m'n
Hole:
Diolkars in millions
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2011 OUTLOOK SUMMARY

REVENUE RANGE

2011 Oroanic Growth: 2

6% - 8%

2011 Tolal

5645 Million - $570 Million

EPS RANGE
2011 Nat Income Per Share %0.86 - 50.96
2011 Adjuzted Net Income Per Share 4 $1.12-51.22

411 Exclees impon of acquistions asd
WHA Echang R Tuaton s

21 Reted b Rgperdin b Mon-GAAP
seeancidation

47 Excledes: impoc] of Asbesice comcage
Fitigardon, asbesios Fabilty and defense
sk wl restrachurie ard obher refated

Asbestos Coverage Litigation %8 Million
Ashestos Liability & Defense Costs $5 Million
FRestructuring Costs 54 Million

Eura 5140

Tax Rate 2%
Interest Expense S Million
Outstanding Shares 44.2 Million




Building A Strong Foundation For Profitable Growth

THE MODEL

The bast team wins.

Customers talk, we listen.

Continuous improvement is our way of life.
Leading edge innovation defines our future.

We compete for shareholders based on our performance.




MODEL APPLICATION

RECRUIT TOP
TALENT

T

PRESENT

@ ATURE

INTEGRATE AND MAKE STRATEGIC
IMMERSE ACQUISITIONS

'\_1 -
N
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DISCLAIMER

Colfax has provided financial information that has not been prepared in accordance with CAAP, These non-GAAP
financlal measures are projected adjusted net income per share, adjusted operating income; organic sales growth
{decline) and organic order growth (decline). Projected adjusted net income per share and adjusted operating income
exclude ashestos Habllity and defense costs (income) and asbestos coverage litigation expenses, ceraln legacy legal
charges, restricturing and other related charges, certain dise diligence costs and certain other post-employment
benefit sertlernent, as well as one time initial public offering-related costs to the extent they impact the perjods
presented. Organic sales growth {declined and onganic arder growth {decline) exclude the impact of foreign exchange
rate fluctuations and acquisitions. These non-CAAR financial rmeasures assist Colfax n comparing its operating
perfarrmance on 4 consistent basis hecause, among other things, they rermove the impact of items such 3s IPO-related
cosls, legacy ashestos Bsues and iterms outside the control of its operating management team. Sales and order

informatian by end market are estirnates.
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HISTORICAL PERFORMANCE

REVENUE
Noe:
Dolkzrs in millions
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HISTORICAL PERFORMANCE

ADJUSTED OPERATING INCOME"™

Hote:
Dolkars in millans.
{1} Raler Lo Appensix for Mar-GAAR -
recancifalion and featnats. I,r-._;{?f',_'.?.,,:
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HISTORICAL PERFORMANCE

ORDERS
Hote:
Diolkars in millions d
LTS X
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HISTORICAL PERFORMANCE

BACKLOG

Hote:
Diolkars in millions




NON-GAAP RECONCILIATION

Thras Months Fred
Aped 1, 2078 dpril 3, FOLD

Adpired Dperating ircome

Dperating ncoma 5 11,332 5 1,284

Restructuring and other related dhanges 1,977 4,039

Asbestos lizbdity and defenss costs 1,333 1,435

fshastos coverage fitigation sspenses 2 0ER 3,881

Adpsned operating neama - 16 708 5 10,633

Adpsted cperating noome magn 10.5% BAaw

T — |
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NON-GAAP RECONCILIATION

44

2010 2009 2004 2007
Ad|ested Operating Inceme
Crerating incoos i 34372 a0 1751 8 1348
Restnctunsg and other melated changes 19,323 18178 - -
Askustos linhility and defimse oosts (invome) 470 2,193} (4,771) [63.574)
Ashestas eoverige Hligtion eajpeiees 15,206 10742 17162 13832
PO-related eosts - - STONT -
Legacy begal adjusiment - - 4. 13F -
Due diligence costs - - 55 =
Adjuszed operating eoms 5 5,777 67384 P55 - J4005
Adjused operating income margin 12.1% 1255 153% 1465
T — —
o
D




NON-GAAP RECONCILIATION

EPS Range
Projected ned income per share - fully diluted 5 DE6 5 0.9
Restructuring and oiher related charges {06 0.0
Asbeatos coverage litigation 012 01z
Asbestos liability and defense costs 0.08 .08
Projected adjusted net income per share - fully diluted & 112 g 1.22
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